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Welcome To Our Company

Discount Marketing Products (DMP) began with a simple yet powerful 
idea: to become the most value-driven B2B supplier of high-quality, 
custom-printed marketing display products, all at the most affordable 
price. We understood the challenges faced by businesses - the need to 
stand out in crowded marketplaces, to leave lasting impressions, and to 
do so without breaking the bank.

From tents and banners to trade show displays, our dedication has always 
been to offer the best solutions that meet our clients’ unique needs. We 
ensure every order is handled with personalized care and attention, 
turning first-time customers into lifetime partners.

In a world where customization and quick delivery are vital, DMP has 
become an ace in the hole for many businesses. We’re not just a supplier; 
we’re a dependable marketing partner, ever-present at every step of the 
ordering process, making every purchase easy and hassle-free.

At DMP, we are committed to helping businesses tell their stories, 
to create immersive and impactful brand experiences that captivate 
audiences. Our mission is more than just supplying products; it’s about 
empowering businesses, large and small, to reach their potential, to 
connect with their audiences, and to make their mark in the world.

Join us on this journey, and let’s create memorable brand stories 
together.

About DMP

Our brand goal is to be the fabric of our 
collective success. 
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Overview

This white paper aims to shed light on the significance of effective 

event display products, and how they can profoundly impact your 

brand’s presence at trade shows and exhibitions. We will discuss 

the integral role of these products in creating a remarkable brand 

image, generating leads, and fostering valuable relationships. 

By sharing real-world examples and predictions about 

industry trends, we hope to provide you with a comprehensive 

understanding of the marketing display industry.

Introduction

Welcome to our white 

paper - The Art and 

Science of Event Display 

Products: Maximizing 

Impact at Trade Shows 

and Exhibitions. I’m Dalan 

Cohen, the owner and 

operator of Discount 

Marketing Products (DMP), 

and I am delighted to 

guide you through this 

exciting journey where we 

delve deep into the world 

of event display products.
Trade shows continue to hold immense value for businesses, 

serving as platforms for networking, lead generation, and brand 

exposure. Among the multitude of marketing strategies employed, 

trade show display products have gained considerable popularity. 

The reason lies in their versatility, ability to enhance brand 

visibility, and ease of setup. The primary concerns in the industry 

revolve around designing effective displays, ensuring durability, 

managing logistics, and adhering to event regulations.

Background and Context
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Trade show display products, such as retractable banners, pop-up tents, and 

customized table covers, offer businesses diverse ways to promote their brand 

and engage their target audience. Retractable banners are lightweight, portable, 

and visually impactful, featuring high-resolution graphics. Pop-up tents provide a 

larger branding space and can be fully customized. Customized table covers match 

a company’s branding and offer additional branding space without occupying 

extra booth area. These products have gained popularity due to their tech-based 

innovation and personalization possibilities, transforming trade show marketing 

strategies.

Retractable banners are preferred by businesses for their high-impact visual 

communication. Digital printing technology enables vibrant graphics and quick 

setup/disassembly. Pop-up tents create inviting spaces for trade show attendees 

and can be equipped with add-ons for increased brand visibility and functionality. 

They incorporate durable and lightweight materials, making transportation and 

setup convenient. Customized table covers enhance the professional appeal and can 

be tailored to match branding. Digital printing technology ensures vibrant visuals on 

these covers, attracting attention effectively.

The adoption of these display products is on the rise, driven by advancements 

in printing technology, a growing emphasis on sustainability, and a shift towards 

experiential marketing. Printing technology continues to improve, offering 

better quality, durability, and customization options. Businesses are increasingly 

seeking eco-friendly and energy-effi cient display products. The trend of creating 

Market Analysis

memorable experiences for consumers 

has led to the signifi cant role of 

retractable banners, pop-up tents, 

and customized table covers. By 

providing visually stimulating and 

immersive environments, these 

products help businesses connect with 

their audience, turning trade show 

attendees into potential leads and 

customers.
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Advances

Technological Advancements

Consumer Trends and Expectations

Technological progress has signifi cantly 

impacted the trade show display products 

industry, improving product quality, functionality, 

customization, and user interaction.

Digital printing technology has revolutionized 

the industry, enabling high-resolution, vibrant 

graphics directly printed onto various materials. 

This advancement allows for intricate, full-

color images and patterns, enhancing the 

visual appeal of display products. Additionally, 

digital printing has accelerated the production 

process, benefi ting the fast-paced trade show 

environment.

Advancements in technology have also expanded 

possibilities, making it easier to create custom 

shapes. Companies can utilize computer-aided 

design (CAD) software to design display products 

in any desired shape, fostering creativity and 

differentiation within trade show settings.

In trade show marketing, staying attuned to consumer trends is crucial. Evolving customer behavior, 

technological advancements, and the need for differentiation shape businesses’ demands.

High-impact displays capture immediate audience attention. Bold graphics, innovative structures, 

and interactive elements enhance brand recall.

Easy installation is vital. Portable products like pop-up tents, retractable banners, and custom table 

covers reduce setup stress and save time.

The future of trade show displays lies in customized, fl exible solutions. Vendors offering such 

solutions, along with reliable service, will thrive in this evolving market.

Furthermore, print technology progress has 

facilitated the incorporation of engaging 

visuals. Interactive elements like QR codes or 

Augmented Reality (AR) markers can be printed 

onto display products, bridging the gap between 

physical and digital marketing. This captivates 

the audience and enables data collection for 

personalized follow-up marketing efforts.

These technological advancements have not 

only improved the aesthetics and functionality 

of trade show display products but have also 

expanded design possibilities, interaction 

capabilities, and application versatility. The 

industry anticipates further technological 

progress, offering even more sophisticated, 

versatile, and sustainable solutions for trade 

show marketing.
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Best Practices and Recommendations
To succeed in the custom-printed fabric marketing products market, businesses should:

Clear communication 
of delivery timelines

Selecting the right 
products based on 
event needs

Effi cient handling of 
artwork and gaining 
customer approvals

Ensuring accurate 
production, including 
color matching

1

2

3

4

Managing changes in writing Important factors to consider while choosing trade show display 

products include understanding the event context, the local regulations, branding needs, and 

environmental considerations.
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Case Studies & 
Real-World Examples

Startup’s Successful Entry: A newly launched tech startup entered the market with a 

bang at a major industry trade show. They used custom-printed tents and retractable 

banners bearing their brand colors, logo, and key messaging. The vibrant, cohesive, and 

professional look of their booth attracted a considerable audience, enabling them to 

generate a high number of quality leads. This initial success played a crucial role in their 

subsequent market entry and growth.

Non-Profit’s Fundraising Triumph: In a different context, a non-profit organization 

participated in a trade show targeting socially responsible businesses. They used 

customized table covers and banners to highlight their mission, achievements, and 

impact. The compelling visual narrative drawn on their booth not only attracted 

potential donors but also engaged them in meaningful conversations, resulting in a 

significant boost in fundraising at the event.

Tech Firm’s Product Launch: An established tech firm used trade show display products 

innovatively during the launch of their new software solution at an industry trade show. 

They used personalized flags and digital displays showcasing real-time use of their 

product. The interactive booth design fostered deep engagement and drew substantial 

media coverage, amplifying their product launch’s impact.

Food and Beverage Company’s Exhibition: A food and beverage company participated 

in a large trade show targeting restaurant owners and industry professionals. They used 

custom-printed tents and banners to create a mini replica of their restaurant setting 

with menu highlights. This creative use of trade show display products caught the eye 

of attendees, leading to a record turnout at their booth, generating numerous business 

leads and increased sales post-event.

To further illustrate the effectiveness and potential of custom-printed fabric marketing 

products, let’s examine some real-world examples and case studies.

These examples underscore how businesses across different sectors can leverage 

trade show display products for a wide range of objectives. Whether for a startup 

making its industry debut, a non-profit seeking support, a tech firm launching a 

product, or a food and beverage company looking to expand its reach, well-chosen 

and well-designed trade show displays can create significant impact.
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The Dream Team

Future Opportunities & 
Innovations

As we look towards the future of trade show 

display products, several key opportunities and 

innovations stand out, each of which is highly 

relevant to the evolving needs of exhibitors.

The trade show display products industry’s 

future lies in aligning with these emerging 

trends and harnessing the potential of these 

innovations. Businesses that can adapt to these 

changes and incorporate them into their trade 

show strategy will be better positioned to attract 

attention, engage audiences, and ultimately drive 

success at their events. The role of customization 

in achieving maximum impact, as highlighted in 

this white paper, will remain a pivotal element in 

this evolving landscape.

The development of more sustainable, 

eco-friendly fabrics and printing 

processes to meet the increasing 

demand for environmentally 

responsible products.

Advancements in fabric technology, 

such as fabrics with built-in solar 

panels or LED lighting, to provide 

additional functionality and unique 

visual appeal.

The incorporation of digital and 

interactive elements, such as QR 

codes, NFC tags, or augmented reality 

features, to create more engaging and 

dynamic promotional experiences.

Increased adoption of on-demand, 

localized production models to reduce 

shipping costs, delivery times, and 

environmental impact.

sustainable

functionality

interactive

localized
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Final Thoughts

Trade show display products offer a versatile 

and cost-effective solution for businesses 

looking to make an impact at corporate events. 

By understanding the current trends, leveraging 

technological advancements, and catering 

to consumer expectations, businesses can 

effectively utilize these products to maximize 

their reach. The future looks promising, with 

constant innovation and growth expected in this 

industry.

Conclusion

In conclusion, trade show display products are 

an effective tool for businesses looking to leave a 

lasting impression. By keeping abreast with mar-

ket trends and best practices, businesses can use 

these products to create engaging promotional 

campaigns. As the industry continues to evolve, 

early adopters of these innovative solutions will 

gain a competitive edge.

Glossary

1. Brand presence: Visibility and recognition 
of a brand achieved through effective use of 
display products and promotional strategies at 
trade shows and exhibitions.

2. Lead generation: Identifying and attracting 
potential customers interested in a company’s 
products or services. Trade show display 
products play a crucial role in engaging 
attendees and generating leads.

3. Custom-printed marketing display 
products: Personalized trade show display 
products tailored to a company’s branding 
requirements. Designed, produced, and 
printed according to client specifications.

4. Distributor and reseller model: 
Business model where DMP collaborates 
with distributors and resellers to provide 
personalized marketing display products, 
emphasizing efficient order fulfillment and 
collaboration.

5. Retractable banners: Lightweight, 
portable banners offering high-impact visual 
communication. Customizable with vibrant 
colors and high-resolution graphics.

6. Pop-up tents: Customizable tents at trade 
shows providing a larger canvas for brand 
promotion. Logos, taglines, and specific color 
schemes can be incorporated.

7. Customized table covers: Tailored covers 
adding a professional touch to trade show 
booths, matching a company’s branding and 
creating visual appeal without occupying extra 
space.

8. Experiential marketing: Approach focusing 
on creating memorable experiences for 
consumers. Trade show display products 
create visually stimulating and immersive 
environments.

9. Custom shapes: Designing trade show 
display products in desired shapes using 
computer-aided design (CAD) software, 
fostering creativity and differentiation.
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Call to Action

Trade show display products offer signifi cant value to 

businesses, enhancing their marketing and branding initiatives. 

By understanding the market, adopting emerging trends, and 

utilizing technological advancements, businesses can make a 

memorable impact. We urge businesses to consider incorporating 

these products into their event strategies, ensuring a powerful 

brand presence and sustainable practices. Partner with a reliable 

supplier for effi cient services, quick delivery, and dedicated 

support throughout the process.

Don’t miss out on the 

benefi ts that custom-

printed fabric marketing 

products have to off er. 

Partner with a reputable 

supplier like DMP, who can 

off er quick and reliable 

services, drop shipping, 

and dedicated support 

throughout the entire 

process. Explore the 

possibilities today and 

take your marketing and 

branding initiatives to the 

next level.



In the world of Discount Marketing Products 

(DMP), imagery is the vibrant thread that weaves 

our brand story together. It’s the palette that colors 

our narrative, injecting life and personality into our 

tale of quality, affordability, and personalization.

DMP

(888) 600-3070
sales@discountmp.com
1791 W Oak Parkway #4
Marietta, GA 30062
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